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Genesis Security Systems Completes First Full Fiscal
Year 50% Ahead of Projections

A little more than a year and a half ago, an idea was reborn. That idea assumed there was a
demand in the integrated security systems market for responsive customer-first service fol-
lowed by incredible attention to detail. That idea was the rebirth a company with more than
100 years of experience in designing, installing, monitoring and servicing security systems.

And that company was Genesis Security Systems.

Genesis is no longer an idea, but a fully operational and on-going
company. Today, we are raising the bar on service across the 5 O o /
Washington Metro area. That is one of the reasons why dozens of 0
well-known companies such as SAIC, Hughes Network, HHMI, I ncrease

Adventist Healthcare, Holy Cross Hospital and Sallie Mae have made the change to

AMS, MCI, Trammell Crow Company, Gannett Corporation,

responsive customer-first service.

According to Alan Kruglak, Senior Vice President, “We are not just taking care of these com-
panies locally, but helping them throughout the country with our network of service-focused
integrators.“ When asked about the future, Alan Kruglak stated, “In FY2003, we exceeded our
projections by 50%. With the demand for service-focused security providers high, we expect
our sales to double in FY2004.”

For more information about Genesis Security Systems, our capabilities and services, please

contact Alan Kruglak at 301-515-4400 or akruglak @ gensecsystems.com.
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